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EDITOR'S NOTE

Greetings readers!
 
It is our pleasure to bring to you the MBA Finance Students' contributions for
April 2021. This issue is presented by Team Teutates, which is a group of
students under the mentorship of Dr. Aparna Hawaldar from the MBA Finance
Specialization. The writers have expressed their opinions on topics ranging from
the advent of AI in Finance to Sun Pharma's phenomenal run in the market. A
section on leading economic indicators of the world economy has been included
to provide an understanding of their movements and impact. The section titled
“Creative Corner” showcases the passion students have for photography and art. 
 We hope that the Newsletter will help the readers get an overview of the recent
financial news. Along with every article, a “Snapshot” has been provided, which
summarizes the entire article. 

Team Chaanakya expresses sincere gratitude to our Dean. Dr. Jain Mathew and
the entire leadership team, Head of Specialization, Dr. Mareena Mathew, Faculty
Coordinator of Chaanakya, Dr. Nisha Shankar, our expert specialization mentors,
and all the contributors for their cooperation and active participation. 

Wishing our readers, A happy reading

Best wishes,
Team Chaanakya
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Technical  Analysis  using Tradingview

The session was faci l i ta ted by Mr.  Kumar Saurabh,  the founder  of  Scient i f ic  Invest ing.  He
explained the fundamentals  of  technical  analysis  and how his tor ical  data  a ids  the process .  The
session f lowed into chart  formations and what  they indicate  to  investors .  The importance and
implicat ions of  t rend l ines  were also touch based on.  A total  of  5  cases  were discussed during
the session using the tools  avai lable  on t radingview.com to give s tudents  a  hands on
experience on how technical  analysis  is  conducted.  

CLUB ACTIVITIES -  APRIL 2021
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EMIS Value Added Workshop

The workshop was faci l i ta ted by Mr.  Rodrigues Soccour  to  provide a  hands on knowledge
about  the database named EMIS.  Mr.  Rodrigues gave a  detai led explanat ion with regard
to Regis t ra t ion to  EMIS through Knimbus,  databases  avai lable  on the EMIS platform,  and
the process  to  browse through the database to  gain access  to  the r ight  information.  
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OUR DISTINGUISHED SBMA ALUMNI –
MR. VEERAPPAN AIYAPPAN

 

Mr. Veerappan Aiyappan
Investment Consultant, CFA Institute US, Kuwait
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Q1.Points  to  think about when invest ing in
this  highly unpredictable  pandemic
situation.

According to  me,  valuat ion is  the most
important  thing to  be considered before
invest ing.  Investors  should go s low before
enter ing the market  whether  i t ' s  for  long-term
or short- term investment .  The market  is
dr iven by mult iple  factors  but  factors  which I
feel  most  important  are:  valuat ion and
sent iments ,  in  the long run,  what  mat ters  to
the market  is  the valuat ion of  the company
and in  the short  run the sent iments  can take
the market  up and down.  Also,  short  term
attracts  l iquidi ty .  So before  invest ing but
t rading,  valuat ion is  a  must

Q2. What according to you is  the most
preferred f inancial  asset?

Equity is  what  I ' l l  suggest  keeping in  mind
long-term investment .  Bonds give lesser
return though low r isk but  re turns  even
further  reduce post- tax.  Real  es ta te  is  in  a
very fragi le  s ta te ,  r ight  now (due to
pandemic)  when the future  is  ful l  of
uncertaint ies  now I  would l ike to  make 10-15
months commitments  towards real  es ta te .  And
gold at t racts  global  inf la t ion so r isk and
reward aren ' t  balanced.

Q3. What's  your cal l  on the pharmaceutical
sector in the market?

If  u  see their  re turns  f rom 2014 to  2019,  they
were very low and even negat ive,  but  now
from the las t  1  and half  years  a lmost  they
picked up pace s ignif icant ly  by almost  giving
100% return.  But  this  is  dr iven majorly by
sent iments  then valuat ion and may be short-
l ived i f  the covid cr is is  ends in  a  few months
and never  repeats .  But  i t ' s  about  assumptions
so we can very pract ical ly  assume that  even
after  the cr is is  ends,  people  wil l  be very
part icular  about  their  heal th  and the market  of
sani t izers ,  face masks,  mult ivi tamins,  booster
inject ions,  e tc  wil l  survive for  long.

INTERVIEW WITH 
MR. VEERAPPAN AIYAPPAN

Researchers  even s ta te  that  India  wil l  get  hi t
by 3rd wave as  wel l  and this  cr is is  wil l
remain for  the next  4  years  a t  least .  So before
invest ing,  proper  research and assumptions
backed with logical  reasoning should be
considered
 
Q4.Which sector wil l  make a long jump
even after the end of  the covid cris is?
 
I ts  IT sector .  Unlike pharma,  i t  i sn ' t
dependent  on covid anymore.  Pandemic and
especial ly  the lockdown has changed our
views on ways of  working.  People  are
permanent ly  switching to  work from home
claiming they were more product ive that  way
and even saved their  other  costs  on a  net
basis .  The upcoming world is  of  IT.

Q5 .How can you summarize the current
market  s i tuation?

I t ' s  being dr iven more by sent iments  than
valuat ion which isn ' t  good for  in  the long run.
Investors  are  major ly focused on short- term
investments  as  the future  is  very uncertain.
We never  know, a  AAA-graded company can
shut  any t ime.  Be very at tent ive and aler t
before  invest ing.  The market  may lead to  a
bubble  with no logical  reasoning.
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Purpose
Stakeholders

1.  What important factors  do you consider
when building a strategic  plan?

Before bui lding a  s t ra tegic  plan,  we need to
understand what  is  the business 's  motive and
if  i t  i s  going to  benefi t  the s takeholders  or
not .  You know stakeholders  are  internal  as
wel l  as  externals .  We need to  ensure that  the
strategy is  executable  and comfortable  for  a l l
the s takeholders .  Every object ive cal ls  for  a
different  s t ra tegy.  For  instance,  for  an exam,
we have a  different  s t ra tegic  plan.  I f  i t  i s  for
the fee that  we need to  f ix  for  a  workshop,
then we have a  different  plan by looking at
the target  audience.  So,  i t ’s  a l l  about  the
stakeholders  and purpose.

2.  How do you measure whether a strategy
is  effect ive or not?

We can measure i f  the s t ra tegy is  effect ive or
not  through past  experiences.  We can cal l  past
experiences as  lessons lear t  with a  
 contemporary touch.  Example:  -  What  was
working f ive years  ago may not  work today or
may not  work next  year .
I t  actual ly  depends on whether  i t  i s  re la ted to
academics or  an event  that  we do in
col laborat ion with any other  univers i ty  or
vendor .  So,  we see what  is  best  in  our  s tore  as
of  today keeping our  brand name in the
market ,  looking at  the major  s takeholders ,
e tc .  We know how to keep our  s t ra tegic  focus
towards s tudent  progress  and their  ini t ia t ive.
We also look at  our  mission and vis ion which
is  Excel lence and Service.  So,  we always
think at  higher  levels .  What  best  can we
provide to  ensure that  there  is  excel lence in
our  service.

3.  How have you contributed in the past
year beyond the capacity of  a  faculty
member?

The las t  year  was a  big chal lenge for  a l l  of
us .  I  was in  the industry for  the past  12 years ,   

associated with Rel iance and Accenture  and
then with a  third-par ty  logis t ics  company.
After  that ,  I  shif ted to  academics where I
learnt  the ar t  of  ar t iculat ion and presentat ion
in the class .  In  the physical  c lassroom setup,
I  used to  keep the class  act ive by making use
of  the best  body language and humor.
However ,  las t  year  was a  chal lenge.  The
pandemic cal led for  an unexpected shif t  f rom
on-campus classes  to  onl ine classes .  I  had to
imagine that  I  am looking at  50-60 s tudents
on my screen.  The past  year  required a  lot  of
adjustments  to  adapt  to  the onl ine mode of
teaching.  The management  of  Chris t
Universi ty  provided us  with many t ra ining
sessions and other  platforms through which
we learnt  to  conduct  meet ings onl ine and
keep the class  engaged.  This  helped us  to
provide the best  to  a l l  our  s takeholders .

4.  If  i t  were up to you,  what would your
organization’s  budgeting process  look
like?
We have a  very wel l -planned proact ive
budget ing s t ra tegy.  The budget ing process
that  that  was fol lowed when I  was the
warehouse head is  completely different  f rom
the one that  Chris t  Universi ty  fol lows.  In  the
corporate  setup,  we handle  different  c l ients
and our  focus is  on ensuring that  customers
are  happy,  products  are  moving,  es tabl ishing
sustainable  service models ,  budget ing,  e tc .  10
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EFFECTIVENESS OF STRATEGY AND

BUDGETING IN AN ORGANIZATION BY
PROF. DIVAKAR G M



So,  keeping these factors  in  mind,  we
al locate  resources  to  improve qual i ty .
Budget ing always gives  importance to  qual i ty
whether  i t  i s  for  a  workshop or  for  buying a
new software,  I t  needs to  be contemporary
and in  l ines  with what  the industry is  looking
for .  So,  different  department  works on
different  types of  budgets .
For  each act ivi ty ,  we look at  the al locat ion in
the previous budget  while  incorporat ing the
emerging t rends.  Post  discussions and
del iberat ions,  the budget  is  sent  across  for
the senior  leadership 's  approval .  

5.  If  you could use only one statement to
review the overal l  health of  an
organization,  which statement would you
use,  and why?

Mission and Vision s ta tement  of  the
organizat ion.
Our vis ion is  Excel lence and Service.  We
str ive to  be excel lent  in  everything that  we
do without  compromising on the service
aspect .  Our  f i rs t  and foremost  focus is  on the
student  community,  secondly on the service
provider  such as  facul t ies ,  the Universi ty ,  the
teaching or  non-teaching s taff ,  e tc  who form
the backbone of  the Universi ty .  So,  keeping
al l  these infrastructures ,  people ,  networks,
and the s tudents  our  mission s ta tement  a ims
for  the hol is t ic  development  of  an individual .
Every individual  works towards the
Universi ty 's  mission s ta tement .  I t  i s  that  one
statement  that  dr ives  every act ivi ty
conducted at  the Universi ty ,  be i t  f ive-
year ly,  two-yearly,  year ly ,  or  even facul ty
development  programs.  I t  ensures  that  every
Chris t i te  inculcates  a  cer ta in  cul ture .  C
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Artif ic ia l  intel l igence has  been embedded
drast ical ly  in  our  day-to-day l i fe .  Star t ing
from using the most  advanced technologies
to get t ing everything automated,  AI is  one
technology that  has  constant ly  been paying
dividends.  Art i f ic ia l  intel l igence has  made
l i fe  easier  for  consumers  in  the banking and
financial  industr ies  who spend their  money
more eff ic ient ly .  We have evolved from
using te levis ion to  the internet ,  and now we
are smoothly and gradual ly  adopt ing
Art i f ic ia l  Intel l igence.  John McCarthy f i rs t
introduced the term AI in  1956.  I t  involves
many things ranging from the process
automation of  robot ics  to  the actual  process
of  robot ics .

The fol lowing ar t ic le  is  on how Art i f ic ia l
Intel l igence is  being used in  the f inance
world:

Credit  Decis ions
Banks and credi t  lenders  use AI
technologies  in  their  underwri t ing decis ions
by ut i l iz ing var ious factors  that  help them
increase their  accurateness  and reduces
errors  in  their  credi t  decis ion-making
process .  ZestFinance is  the inventor  of  the
Zest  Automated Machine Learning (ZAML)
platform.  I t  is  an AI-powered underwri t ing
solut ion that  helps  companies  assess
borrowers  with l i t t le  to  no credi t
information or  his tory.

Thousands of  data  points  are  included in  the
platform,  which offers  c lar i ty  that  most
underwri t ing schemes cannot ,  helping
lenders  correct ly  ident i fy  communit ies  that
are  typical ly  considered "at  r isk."  

ZAML is  an end-to-end framework that
organizat ions can quickly adapt  and scale .

Managing Risks
Machine learning,  a  branch of  ar t i f ic ia l
intel l igence,  is  rapidly being used in  f inancial
markets  to  construct  more accurate ,  nimble
models .  These project ions assis t  f inancial
experts  in  detect ing developments ,  ident i fying
risks ,  conserving the workforce,  and ensuring
bet ter  data  for  future  planning.

Kensho,  a  company special iz ing in  providing
machine intel l igence and data  analyt ics
solut ions to  top companies  l ike Bank of
America,  S&P Global ,  J .P.  Morgan,  and
Morgan Stanley.  Kensho 's  sof tware offers
analyt ical  solut ions using a  combinat ion of
natural  language processing (NLP) and cloud
computing.  The company's  systems can provide
solut ions to  complex and technical  f inancial
problems in  plain and understandable  text .

Quantitat ive Trading
Big,  complex data  sets  can be processed faster
and more effect ively by AI-powered computers
than by humans.  The algori thmic t rading
processes  automate t rades  and save t ime.  
AlphaSense is  a  f inance-focused AI-powered
search engine that  supports  c l ients  such as
banks,  investment  f i rms,  and Fortune 500
companies .  
The motive is  to  uncover  developments  and
pat terns  in  f inancial  markets .  The platform
uses natural  language processing which
analyses  keyword queries  inside f i l ings,
t ranscr ipts ,  research,  and news.

Personalized Banking
According to  an Accenture  survey of  33,000
banking cl ients ,  54 percent  want  sof tware to
help them monitor  their  expenses  and make
real- t ime changes.  In  addi t ion,  41% are "very
l ikely" to  use computer-generated f inancial
advice.  

Art i f ic ia l  intel l igence (AI)  helpers ,  such as
chatbots ,  use natural  language processing and
art i f ic ia l  intel l igence to  produce customized
financial  advice and del iver  instant ,  sel f -help
customer support .  
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Kasis to  is  the founder  of  KAI,  a
conversat ional  AI appl icat ion used in  the
f inancial  industry to  enhance consumer
interact ions.  KAI assis ts  banks in  reducing
cal l  center  volume by offer ing self-service
services  and al ternat ives  to  consumers .  The
AI-powered chatbots  provide users  with
calculated recommendat ions and help with
other  dai ly  f inancial  decis ions.
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Artif ic ia l  Intel l igence in  the f inancial
world is  completely changing how we
transact  in  our  day-to-day l i fe .  AI helps  in
credi t  decis ions,  managing r isk,
quant i ta t ive t rading,  personal ized banking,
and many more.  The expansion is  a t  a
medium pace,  i t  can be expected that  the
improvements  are  going to  lead to  an
increase in  prof i t  maximizat ion along with
improved customer experience.

ABHIJIT DEB
2027701



The recent  IPOs have been seeing maximum
subscript ions indicat ing the investment
demand.  Experts  bel ieve India  can equal  the
market  cap of  China in  5-10 years  due to
India 's  growth.  The growth of  young investors
is  a  posi t ive s ign for  economic development .

The awareness  regarding inf la t ion,  present ,
and future  cash value is  encouraging young
investors  to  grow their  investments .  The
stereotype of  savings in  Indian society is
s l ight ly  shif t ing towards invest ing.  The
government 's  s t r ic t  rules  and regulat ions
regarding investor 's  protect ion and
safeguarding their  interests  and the
companies '  avai labi l i ty  of  f inancial  data  are
encouraging young people  to  learn about  the
f inance f ie ld .  A total  of  3 .17% of  the Indian
populat ion are  aware of  the invest ing avenues
and s tock market  compared to  12.5 % of  China
and 55% of  the USA who invest .  Therefore  i t
is  predicted that  the Mil lenials  wil l  be dr iving
the Indian economy to more considerable
heights  short ly ,  making i t  a  superpower
economy.  

India  being a  developing country,  society has
always been very conservat ive when i t  comes
to f inancial  mat ters .  People  bel ieve in
savings as  a  safe  bet  ra ther  than invest ing in
cater ing to  their  future  needs.  The
colonial ism in India  for  over  200 years  is  the
main reason for  the people  to  indulge in
savings.  The less  f inance knowledge and
increasing frauds in  the s tock market  in
those days has  made people  s tay from
invest ing over  many decades.  However ,  there
has been a  shif t  in  savings to  invest ing in  the
21st  century.  Young investors  are  invest ing
at  an ear ly  age than their  parents .  The
awareness  about  investment  opportuni t ies
among the Mil lennials  is  changing the phase
of  the economy.  

The investment  ra te  by the Mil lenials  has
been gradual ly  increasing to  gain bet ter
returns .  They are  wil l ing to  take some r isks
rather  than t radi t ional  methods.  The growth
of  the Internet  and t rading apps has  been
impacted mainly in  spreading f inancial
l i teracy.  People  are  invest ing in  s tocks,
mutual  funds,  commodit ies ,
cryptocurrencies ,  and bonds.  The number of
t raders  and Demat  accounts  have seen an
enormous surge,  up to  10.4 mil l ion act ive
accounts  major i ty  f rom small  towns and
vi l lages  during the pandemic.  

SAVING TO INVESTING -  GROWTH OF
INDIAN MILLENNIALS

ADHARSH S S
2027512
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Increased f inancial  awareness  has  caused
the Indian mindset  to  shif t  f rom savings
to invest ing in  the 21st  century.
Mil lennials  are  focused on invest ing
rather  than saving and they have s tar ted
off  a t  a  much ear l ier  age than their
parents .  Although there  is  a  higher
f inancial  r isk involved in  invest ing,  yet  i t
has  the abi l i ty  to  beat  inf la t ion and is  a
great  means to  increase net  worth in  the
long run.



On 5th February 2021,  the RBI decided to
normalize the CRR rate  f rom 3% to 4% in two
phases-  f rom 3 to  3 .5%, with effect  f rom
March 27th,  2021,  and from 3.5% to 4%
star t ing May 22nd,  2021.

What is  CRR?
The port ion of  the deposi ts  that  commercial
banks have to  keep with the RBI as  a  par t  of
the l iquidi ty  measure is  known as  CRR. Due
to the economic s lowdown witnessed as  a
resul t  of  the COVID 19 pandemic,  rBI  had to
cut  the CRR from 4% to 3% for  a  year  that
had ended on March 26th,  2021.  An increase
in the CRR indicates  that  the amount
avai lable  with the banks to  give out  as  loans
wil l  come down,  hampering credi t  creat ion in
the economy.

What are the reasons for the CRR hike?
The f i rs t  reason is  due to  the emerging s igns
of  economic revival .  RBI has  forecasted that
the real  GDP is  expected to  grow by 10.5% in
2021-22.  Slowly,  more sectors  are  joining the
l is t  of  normalizing sectors .  Capaci ty
ut i l izat ion in  the manufactur ing sector
improved to  63.3% in Q2 of  2021-21 from
47.3% in the previous quarter .  Consumer
confidence is  gaining,  and business
expectat ions of  services ,  manufactur ing,  and
infrastructure  are  on the cl imb.  Secondly,
there  has  been surplus  l iquidi ty  in  the
economy,  and RBI expects  inf la t ion to  go up
in the coming months.  Therefore ,  in  order  to
tackle  this ,  RBI hiked CRR to reduce the
money supply in  the economy.

What wil l  happen to FD and loan interest
rates?
The lower interest  ra te  was a  problem faced
by investors ,  especial ly  senior  c i t izens with
no other  sources  of  income.  However ,  with a
hike in  the requirement  of  CRR from 3% to
4% in the next  two months,  RBI has  given a
posi t ive s ignal  to  the investors  that  the
interest  ra te  on FD might  go up in  the future .
Conceptual ly  this  can be explained as ,  with
the increase in  CRR, the amount  avai lable
with the banks to  lend out  as  loans wil l
decrease.  Therefore ,  in  order  to  incent ivize
people  to  deposi t  more,  interest  ra tes  on FDs
wil l  be increased.  As the cost  of  ra is ing
funds increases ,  interest  ra tes  on loans wil l
go up i f  they f ind increased demand for
loans.
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WHY HAS RBI INCREASED THE CRR?

ASHWATHY B NAIR
2027548

Trend of  CRR from 2012 to 2020
Source:  Tradingeconomics.com

 

CRR was increased due to  the emerging
signs of  economic revival  and an
expectat ion of  inf la t ion to  r ise  in  the
coming months.  An increase in  CRR has
a posi t ive impact  on FD rates  while
increasing the cost  of  funds too.



The pink tax refers  to  the general  t rend for
goods sold exclusively to  women to  be more
cost ly  than those marketed to  men,
regardless  of  whether  e i ther  gender  chooses
to buy ei ther  product .  People  of ten get
confused that  the pink tax is  a  benefi t  given
to women;  instead,  i t  i s  an added 7% tax for
women on al l  the products .  I t  has  been
observed that  a l l  the  products  that  are  meant
for  women are  s ignif icant ly  more expensive
than those for  men.

Example:  A regular  razor  meant  for  men
(colored as  black,  blue,  or  s i lver)  costs  Rs
80/-  Whereas  the same qual i ty  of  razor  for
women costs  Rs.  250/ .

This  appl ies  to  salon services  too,  for  a
woman,  a  half- inch t r im costs  600/-
Whereas ,  for  men,  haircut+styl ing+shave
costs  only 150/-  

Not  to  forget ,  a l l  the  products  re la ted to
menstruat ion are  a l ready an extra  add-on for
women as  compared to  men.

A report  publ ished by the Department  of
Consumer Affairs  suggests  products
marketed for  women general ly  cost  more (on
average,  7% more) .  Be i t  c lothes ,  makeup,
salon,  personal  care  products ,  footwear ,  or
even toys,  everything that  is  meant  for
"women" is  expensive.  

Men and women together  can educate
people  about  the extra  added taxes  to
demotivate  the brands to  cont inue this
pract ice .  
This  pract ice  can be exposed on social
media to  be brought  to  l ight .  

Why Pink Tax?

People think that  women are  more l ikely to  pay
extra  for  their  products  than men.  This  is
because of  the societal  pressure that  tends
women to go to  lengths  to  look bet ter .  

How does i t  affect  women?
This  problem is  two-fold.  Women are  a l ready
paid less  for  the same job and are  expected to
pay more due to  unfair  tax pr ic ing,  draining
their  bank accounts  ( i t  i s  l ike a  candle  that  is
burning from both ends) .

What can be done?

Let  us  make this  world a  l i t t le  easier  for
women! Educate  people  about  the "pink" tax,
and le t  us  kick i t  out  of  our  system.

PINK TAX: IS IT FAIR?
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Pink tax is  not  a  rebate  for  women;  instead,
i t  i s  the pract ice  of  charging extra  for  those
goods that  are  sold exclusively to  women.
This  makes products  meant  for  women more
expensive than those meant  for  men.  Such
pract ices  can take a  hi t  on f inancial  heal th
of  women who already earn lesser  than their
male counterpar ts
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GAUGING THE ECONOMY-APRIL 2021

A fal l  in  the G-Sec Bond Yield was observed pr imari ly  due to  concerns
over  f inancial  s l ippage ,  RBI 's  announcement  of  an OMO, and sel l  off  on
announcement  of  addi t ional  borrowing of  INR 4.2 t r i l l ion by the
Government  of  India .

The r ise  in  Gold pr ices  in  the month can be at t r ibuted to  the appreciat ion
in the value of  Rupee coupled with MCX Gold forming a  head and
shoulder  pat tern leading to  higher  highs.
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The upward t ra jectory of  NASDAQ can be at t r ibuted to  the posi t ive
impact  of  the COVID 19 vaccine rol l  out ,  reopening of  the economy,  and
rol l ing out  of  new federal  s t imulus package.

Sensex s tumbled down due to  the second wave of  COVID 19 hi t t ing the
nat ion along with a  drop in  corporate  credi t  growth.

We observed an increase in  FTSE 100 due to  China 's  ra l ly  and recording
fastest  y-o-y growth,  Ocado's  investment  in  self-dr iving vehicles ,  and
Music  Magpie 's  IPO valued at  200 mil l ion pound.



absence of  permeabi l i ty  inside the cloud was
a concern for  42%. Financial  service help
associat ions,  l ike never  before ,  endeavor  to
see how to complete  work in  the cloud and
perceive the potent ia l  securi ty  chal lenges
dis t r ibuted computing can introduce.

In tuning in  to  c l ient  concerns,  f inancial
service associat ions can more readi ly
comprehend the s ignif icance of  using the
cloud without  worrying about  a l locat ing
securi ty  resources  across  the globe.  For
instance,  Barracuda securi ty  arrangements
are  designed for  c loud,  offer ing dynamic
scal ing,  API-based setups,  a  combinat ion
with Azure Act ive Directory,  and Azure App
Service,  implying that  c l ients  can scale  their
answers  to  their  par t icular  necessi t ies  and
inf luence the cloud to  ensure their  c l ients '
information.

The Accountabil i ty  Challenge
Current  laws give rules  to  organizat ions that
keep up persona data .  The laws address  how
persona data  should be ensured,  ut i l ized,  and
eventual ly  annihi la ted,  just  as  punishments
for  the inabi l i ty  to  secure that  data .  Those
laws incorporate  arrangements  for
guaranteeing any outs ider  that  an
organizat ion offers  data  to  ensure i t  as  the
organizat ion would i tself .

However ,  when individual  data  is  put  away in
the cloud,  i t  can turn out  to  be pract ical ly
incomprehensible  for  a  buyer  to  real ize  who
undermined their  data .

I t  i s  character is t ic  to  contemplate  whether
your  information is  protected when put  away
in the cloud framework.  Your records,
photographs,  and recordings are  being put
away on servers  that  you do not  heavi ly
inf luence.  You may think about  how weak
these servers  are  to  cyberthieves.  

Here is  the real i ty:  The information that  you
save with cloud special is t  organizat ions may
probably be more secure than the data  you
have put  away in  your  PC's  hard dr ive.  Keep
in mind.  Programmers can ut i l ize  malware
and phishing messages to  get  the data  put
away on their  gadgets .  They may freeze your
PC,  request ing a  payoff  before  del iver ing the
records and information they have frozen.

Financial  service associat ions have an
opportuni ty  to  change their  industry from
where i t  present ly  s tands.  For  the banking
sector ,  they know that  the suggest ion of
put t ing away their  most  sensi t ive information
in innovat ion that  they do not  yet  comprehend
ent i re ly could take s teps  to  be impeding.  In  a
recent  c loud computing survey,  respondents
displayed hesi tance towards faci l i ta t ing
profoundly del icate  information in  the cloud,
with cl ient  data  (53%) and f inancial ,
monetary information (55%) covering the f i le
of  concern.

The reason for  their  doubt?  More than half  of
respondents  (56%) admit ted that  they had
quest ions about  how agreeable  their  c loud
setup was.  47% highl ighted the cont inuous
onl ine protect ion abi l i t ies  def ic iency and 
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HOW MUCH FINANCIAL DATA IS
SAFE IN CLOUD COMPUTING

PRINCE KUMAR SONI
2028002

Data s tored on cloud special is t  organizat ions
are  probably more secure than the data  that
is  s tored in  the hard dr ive of  our  PCs.
Nevertheless ,  users  of  c loud computing too
have their  apprehensions



Due to Yes bank’s  non-repayment  to  AT-
1 bondholders ,  an increased number of
investors  is  less  interested in  these
bonds.  Added to  i t ,  the  longest  tenure of
100 years  and high-interest  ra tes  wil l
resul t  in  withdrawals  on the par t  of  re ta i l
investors .  NAV wil l  t r igger  a  f lood of
redemptions.
The new rules  wil l  a lso increase the
sensi t ivi ty  to  interest  ra te  changes,  and
revaluat ion could also lower the value
and hence reduce the pr ice
The new rules  wil l  a lso br ing uncertainty
for  banks-  smaller  and weaker  banks who
look to  ra ise  capi ta l  issuing perpetual
bonds.  Out  of  a  total  market  of  Rs 90,000
crore,  exposures  to  mutual  funds to  AT-1
bonds amount  to  3500 crores .  SBI alone
has 11000 crores  worth cal l  opt ion due in
FY22 out  of  the said Rs 3500 crores .
Hence Banks have s ignif icant  exposure to
these instruments .

that  a  minimum trading lot  s ize  of  Rs 1 crore
for  such bonds and is  only permit ted to
qual i f ied inst i tut ional  buyers  (QIB’s)  to  buy
from banks.  Retai l  investors  are  suggested
not  to  buy these bonds due to  high r isk.  

The fol lowing are  the concerns relat ing to
the AT-1 circular  f rom SEBI:

Perpetual  bonds,  commonly known as  AT-1
bonds,  are  issued by banks to  absorb
losses  in  case of  erosion of  their  capi ta l
due to  high provis ions.  Hence AT-1
securi t ies  are  a  type of  cont ingent
convert ible  bonds designed to  ensure that
investors  would be on the hook i f  the bank
runs into f inancial  s t ress .  These bonds are
given to  re ta i l  investors  as  an at t ract ive
return opt ion that  offers  higher  re turns  as
compared to  ordinary bondholders .  This
would also mean that  i f  the bank has
higher  Non Performing assets  (NPA),  the
higher  wil l  be the losses  born by the AT-1
bondholders .

The market  regulator  SEBI has  t ightened
the investment  norms for  the debt
instrument .  SEBI suggested that  AT-1
bonds wil l  be t reated as  bonds having 100-
year  matur i ty  a long with the capping of
the mutual  fund exposure to  a  s ingle  issuer
to  5% with respect  to  f resh issuance.
Besides ,  i t  a lso said that  a t  the scheme
level ,  no fund should hold more than 10%
Net asset  value of  the debt  portfol io  in
such instruments .  This  t ightened rule  has
into effect  due to  Yes Bank’s  non-
repayment  to  ATI bonds.  The Market  for
AT-1 bonds took a  hi t  af ter  the Rs 8415
crore AT-1 bond wri te  off  by Yes Bank as
part  of  the State  Bank of  India  led bai lout
in  March 2020 SEBI has  a lso s t ipulated 

PERPETUAL BONDS: NOTE THE CHANGES!
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SHIVANI SINGH
2027843

The ar t ic le  explores  the several  changes in
Perpetual  Bonds and their  implicat ions on
the economic environment .  



90 DAYS EQUITY WASH RESTRICTION
This  rule  s ta tes  that  assets  t ransferred out  of
an investment  contract  fund must  be
transferred to  a  s tock fund or  a  bond fund
with a  three-year  average maturi ty  or
greater .  Before the assets  get  ass igned to  a
competing s table  value fund,  they must
remain in  the s tock fund for  90 days before
becoming el igible  for  t ransfer .  The issuers  of
the investment  contracts  impose this
restr ic t ion to  prevent  investors  f rom moving
out  of  an investment  contract  fund and into a
competing fund to  obtain a  higher  interest
rate .
 
NINJA LOAN
NINJA loan s tands for  “NO INCOME, NO
JOB & NO ASSETS loan.”  I t  i s  a  loan where
the lender  doesn’t  bother  with ver i fying the
borrower’s  abi l i ty  to  repay,  unl ike how
regular  loans require  evidence for  s table
income or  col la teral .  These loans were
prevalent  before  the 2008 housing market
crash.
 
BALLOON LOAN
This  type of  loan is  s t ructured to  help the
small  business  owner  so that  he can make
regular  repayments  on a  predetermined
schedule  and one larger  payment ,  or  bal loon
payment ,  a t  the end.  These can be at t ract ive
and convenient  to  new businesses  because
the payments  are  smaller  ini t ia l ly  as  they are
more l ikely to  face s t r ic t  f inancial
constraints .

BOOTSTRAPPING
I t  refers  to  using one’s  own money to
f inance the s tar t -up and growth of  their
small  business ,  i .e . ,  being one’s  investor .
Once the company is  up and running
successful ly ,  boots t rapping refers  to  using
profi ts  earned to  re invest  in  the business
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FINANCIAL JARGONS

FICO SCORE
I t  is  a  type of  credi t  score used by potent ia l
lenders  for  evaluat ing their  decis ion of
enter ing into a  contract  with a  business .  To
determine credi t  r isk,  lenders  use credi t
reports  of  which the FICO score has  a
s ignif icant  par t .  The Fair  Isaac Corporat ion
created i t ,  hence the name FICO. 
 
LIEN
A l ien is  a  credi tor’s  legal  c la im to the
col la teral  pledged as  securi ty  for  a  loan.
 
MEZZANINE FINANCING
I t  is  hybrid f inancing that  comprises  both
debt  and equi ty  f inancing that  a l lows the
lender  to  convert  loan value to  equi ty  in  the
company in  case of  defaul t  general ly ,  af ter
the payment  is  made to  senior  lenders  such as
private  equi ty  companies ,  venture  capi ta l
companies ,  e tc .  

https://www.fundera.com/blog/should-you-self-finance-your-company


Running t ime:  1  hour  49 minutes
Directed by:  J .  C.  Chandor

I t ' s  rare  to  come across  a  f inance movie that
depicts  the industry in  i ts  harsh l ight  of
real i ty  and resis ts  i ts  Hollywood f lashiness .

The f i lm's  backdrop is  the 2008 f inancial
meltdown,  and i t  s tar ts  with laying off
employees.  One of  the vict ims is  a  middle-
aged analyst  who was a  Risk Management
Analyst  and was working upon the project ion
of  the volat i l i ty  market  played by Stanley
Tucci .  The act ing chops of  the la t ter  set  the
tone for  the dire  c i rcumstances navigated
throughout  the f i lm.  Upon his  departure ,  he
hands out  insider  t ips  to  young associate
Zachary Quinto.  He probably spel ls  doom for
the f i rm short ly  as  he f igured out  the l inkage
that  his  boss  missed,  that  the his tor ical
volat i l i ty  index l imits  were depending on
their  VAR model .  

The l imits  levered up,  and i f  the l imits  get
outs ide the range,  the s i tuat ion gets  doomed.  I t
was happening for  two weeks,  and none of
them could f igure i t  out  and be unaware.  The
Junior  associate  Peter  projected the model  that
s ta tes  that  i f  those assets  decrease by just  25%
and remain on their  books,  that  loss  would be
greater  than the company's  current  market
capi ta l izat ion.  These al l  happened the very
night  when the layoff  occurred.  Even the Chief
Risk Management  off icer  couldn ' t  f igure out
the f indings of  the fal lacy of  their  value.  So
they concluded and decided to  l iquidate  a l l  of
their  assets  which were the r iskiest  to  the f i rm
because these assets  had no value in  the future
to which Sam Rogers ,  his  boss ,  was not  ready
to l iquidate .  St i l l ,  he  gets  convinced by Tuld 's
s t ra tegy.  

The movie 's  highl ight  is  the al l -night  cr is is
meet ing that  showcases  the shrewd psychology
used by John Tuld,  CEO of  the company.  We
could also see how i t  ended with gui l t  and a
stated fact  that  these economic cr ises  happened
and kept  their  interest  above everything.  
Margin Cal l  ends with a  long night ' s  journey
where the f i rm decides  heavi ly  to  sel l  a l l  of
their  assets  with other  layoffs  too on the
trading day,  which experiences one of  the
darkest  days in  the f inancial  industry.
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Sun Pharmaceut ical  Industr ies  Ltd. ,  Which is
operat ing in  the Pharmaceut icals  Sector
having a  market  cap of  Rs.  1 ,63,190.77 Cr.  I t
is  the best  performing Stock this  Month.  The
real  credi t  goes to  the pandemic,  which has
tons of  negat ive impacts  on society,  but  one
of  i ts  good impacts  can be seen in  the r ise  in
investor 's  interest  in  the pharmaceut ical
sector .  Pharma companies  have been on a
rol l  s ince the f i rs t  quarter ,  and Sun
Pharmaceut ical  Industr ies  Ltd. ' s  Q2 resul ts
show that  the t rend cont inues.

The fourth-biggest  global  special ty  generic
company in  India ,  Sun Pharmaceut ical
Industr ies  Limited,  is  the No.  1  and No.  8  in
the US.  I t  i s  the world 's  most  prominent
Indian pharmaceut ical  f i rm in the United
States  and one of  the top Indian pharma
companies  in  developing markets .

Looking at  the company’s  f inancial
performance for  Q4 of  FY 2020-2021,  A
37.12 % YoY fal l  in  Net  Prof i t  a t  Rs.  399.84
Crore.  Although the company experienced a
huge dip in  Net  prof i t ,  the  consol idated
Revenue increased 14.67% YoY to Rs.
8078.03 Crore for  Q4.  After  the Q4 resul t
announcement ,  s tock jumps by 3.5% due to
the improvement  in  margin dr iven by the
special ty  products  business .  

The s tock is  current ly  Outperforming as
Sun Pharmaceut ical  Industr ies  up by 9.5%
v/s  NIFTY 50 up by 0.28% in the las t
month.
After  Crossing the Rs 650-655,  which was
a resis tance point  for  the s tock.  Sun
pharma’s  previous day close is  a t  683.40.
I t  looks at t ract ive with a  good r isk-
reward and a  shorter- term view as  wel l  as
a  longer- term view.  The s tock could even
touch the 750 mark in  the coming week.

The s tock is  in  Bul l ish Momentum -  Above
Short- ,  Medium- and Long-Term Moving
Averages.  On 05th May 2021,  the s tock
touched a  52 week high of  687.90.  SUN
PHARMA's las t  t raded pr ice  was down 0.8%
to Rs 678.0 on the BSE.  

Talking about  some of  the t ips  re la ted to  the
stock,  as  Sun pharma has  formed a  bear ish
engulf ing pat tern,  i t  might  go a  l i t t le  down,
so sel l ing i t  below Rs.  668 for  a  target  of  640
wil l  be beneficial .  The s tock current ly  has
high PE,  which means investors  are  wil l ing
to pay more consider ing more future  re turns
from the company.  One more aspect  is  that
consider ing the s i tuat ion,  the s tock can be
overvalued.

According to  the Trendlyne Momentum
Score,  which is  69.0,  the s tock is  technical ly
strong as  Trendlyne Momentum Score
combines over  20 vi ta l  technical  indicators  to
calculate  the s tock 's  technical  s t rength in  the
market .
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SUN PHARMA ON THE BULL RUN



SWOT Analysis  of  the Company
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Source:  Tradingview
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7 LITTLE WORDS
Find the 7 Financial  jargons to  match the 7 clues .  The numbers  in  the parentheses
represent  the number of  le t ters  in  each solut ion.  Each of  the combinat ions must  be
used only once,  and remember,  a l l  the  le t ter  combinat ions wil l  be necessary to
complete  the puzzle .

GOOD LUCK!!!!

SCAN TO SEE THE SOLUTION



DOWN:
2.  Lis t  of  pr ices .
3 .  I f  you are  " in  the _____" you have a
negat ive amount  of  money in  your  bank
account . .
4 .  Money placed in  order  to  earn interest .
5 .  A valuable  metal  .
6 .  Money that  you can use though you may
not  actual ly  have i t .
8 .  Unit  of  Bri t ish currency.
11.  The nat ional  "___________" the
f inancial  system of  a  country,  and i ts
operat ion.
14.  Reduce
15.  I t  carr ies  a  portrai t  of  George
Washington.
16.  A type of  f inancial  holding -  but  nothing
to do with 007.
17.  Street  in  which the US stock exchange is
s i tuated.
18.  Money charged by lawyers  or  other
professionals ,  for  service or  advice.

ACROSS:
1.  The name of  the Bri t ish currency.
3.  Direct ion in  which pr ices  a lways seem
to go.
9.  Act  to  reduce the internat ional  value of
a  currency.
10.  Verif icat ion of  a  company's  accounts .  
12.  A negat ive balance of  money
13.  Take act ion.
16.  A man (or  woman) who works in  a
bank.
19.  Money which is  lent .
20.  Commerce.
21.  Twenty-four  hours .
22.  Bandi ts  may want  to  ______ a  bank.
23.  American word for  banknotes

FINANCE CROSSWORD
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HINTS



CREATIVE
CORNER
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I  a lways wanted to  have a  dog,  but  somehow, the desire  would fade as  I  couldn ' t  f ind one.
But  this  t ime,  I  was adamant  about  f inding one,  and that ' s  when I  saw this  s tud puppy with
those adorable  eyes ,  walking around with his  t iny paws and making cute  sounds as  he
couldn ' t  bark.  
As I  held him,  the journey back home was ful l  of  emotional  turmoil ,  and my l i fe  changed
completely.  
 
Dear  Royce,
Right  f rom choosing your  perfect  name to
Your endless  naps on my laps to  
Your f i rs t  bark to
Your f i rs t  head t i l t  to
Your f i rs t  vaccine wherein
You didn ' t  even gl i tch,  yet  I  was teary-eyed to  
Your f i rs t  celebrat ion to  
Your ear ly  morning barks  to  wake me up to
Your wagging ta i l ,  puppy bi tes  and jumps the moment  I 'm home to 
You snuggl ing l ike a  baby to  
You protect ing me l ike a  warr ior  to
Looking at  you swim, 
Where I  lost  a  hear tbeat  only to  see you swim l ike a  pro to  
Cal l ing your  doctor  endlessly to  make sure  you are  okay and I 'm bet ter- informed to 
Carrying you around to  
You making me forget  my worr ies  to  
Our walks ,  games,  secrets ,  t r ips ,  escapades,  and explorat ion of  the world,
For  no one knew I  exis ted t i l l  you did!
 
I  fe l l  in  love with everything about  you 
As you make my LIFE pawful ly  perfect
With those instant  adrenal ine rush shots!  
You wil l  a lways be my baby boy now and forever ,  with those puppy eyes sparkl ing my l i fe!
 
I f  you would ask me for  the synonym of  “uncondi t ional  love”,  I  would te l l  “Royce” while
you ought  to  be saying “Dogs”.
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IN A HEARTBEAT!

At that  moment ,  in a heartbeat ,  wi th a look in those eyes ,  I  fe l l  in
love!

M N K KHAJUKATHARA
2028043
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PAINTING

The night  sky,  what  about  i t?  As the sunl ight  fades  into the horizon,  darkness  emerges and
conquers  the sky;  i t  vanquishes  the l ight  f rom the sun and helps  us  to  see br ight  the s tars
and our  beaut i ful  moon.  
What  about  the night  sky? I t  helps  us  to  experience half  death every day (s leep) ,  without  i t
we wil l  be l iving in  an eternal  c i rc le  of  t i r ing days.  
Somewhere deep down darkness  helps  us  to  see beyond l ight ,  beyond ordinary.  
As the night  sky showcases  i ts  beauty of  s tars ,  constel la t ions,  and maybe i f  you ' re  lucky
even galaxies ,  i t  mesmerizes  us  and hypnot izes  us .  
For  long back people  were indirect ly  re l iant  on the night  sky for  f inding locat ions.  I t ' s  a lso
a natural  compass  for  some and a  s torytel ler  for  te l l ing ta les  f rom bi l l ions of  years  ago.
The s tar l ight  f rom the night  sky just  re joices  us  by reminding us  of  our  chi ldhood;  of  how
we actual ly  used to  enjoy outs ide.  A gaze at  the night  sky wil l  surely br ing some peace to
your  soul .
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